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Find Focus for Your Business During an Economic Crisis

MINNEAPOLIS (JANUARY 2009) - There has never been a
more important time for businesses to be absolutely
laser-focused on what they need to do to survive and
thrive in today’s economy.

Ultimate Breakthrough Planning: The Business Funnel
Approach (1sBN 978-0-9798249-0-6), by Mike Ferrell,
gives business owners a simple process which rivets
that laser focus into place.

The Business Funnel Approach is exactly the tool busi-
nesses need to survive in today’s unpredictable econ-
omy. Ferrell’s non-traditional model sets businesses
up for success by concentrating on what they can con-
trol. With great challenges come great opportunities,
but you can’t capitalize on them without a plan.

Today is not so much about growing a business; it’s
about sustaining one. Ultimate Breakthrough Planning
is the perfect guide for business owners with compa-
nies of all sizes to refocus and survive today’s shift-
ing business culture.

Tried and untrue, the traditional business model is
flawed: it creates a static document - not an active
process - to grow a business. Ferrell, a long-time con-
sultant, shows business owners how to create and
successfully execute business growth plans.

Today is not so much about growing a business;
it’s about sustaining one.

“Too many business owners focus on outcomes and
skip the specific steps needed to achieve those out-
comes,” says Ferrell. “Each month they look at their
results and cannot figure out why they are not hit-
ting their numbers. The reason is they have no plan
for execution.”

This plan offers Six Key Elements for a successful
strategy: vision and branding, leadership and team,
marketing systems, sales process, exceptional service
and strategic alliances. Once these elements are pin-
pointed, the final step funnels them into a step-by-
step plan that produces results.

Watch the Ultimate Breakthrough Planning
Book Trailer on YouTube!

Featured in MinnesotaBusiness Magazine

Executable Plan

to Achieve Success

“As an agency owner, I have to concentrate on [the]
day-to-day,” says Steve Grice, president of Grice Finan-
cial Group. “Mike helped us focus on strategies that
are profitable and give us a clear direction.”

Ferrell has spent the past decade training and coach-
ing thousands of business professionals on how to
use the Business Funnel Approach. He has presented
workshops and seminars all over the country. His cli-
ents include Ameriprise, Transamerica, Conseco and
Piper Jaffray.

Those who want to grow their businesses with a step-
by-step process need Ultimate Breakthrough Planning.

HH

SCARLETTA PRESS - 612.455.0252 WIWW.SCARLETTAPRESS.COM



SCARLEITA

PRESS

“...ajam-packed quick-read guide for more effective action planning that will help any business.”
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